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THANKS a Million!

Sonsuz TESEKKURLER...

Saym Uyemiy

YILMAZ MAKINE SANAY]

VE TICARET AS.

2020 yilinda takim tezgahlan (agag isleme) ve aksa

We are proud of being the brand that exports the most.

To all our employees, business partners and
Endless thanks to the Machinery Exporters’ Association.

En cok ihracat yapan marka olmanin gururunu yasiyoruz.

Tiim calisanlarimiza, is ortaklarimiza ve
Makine Ihracatgilar Birligine sonsuz tesekkiirler.
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EYUPYILMAZ

Vice Chairman, Board of Directors,
Yilmaz Machine

Yilmaz Makine Yonetim Rurulu
Baskan Vekili

Dear business partners and readers,

The world has been going through hard times for some time. We keep
struggling against the declining epidemic that has put a lot of strain
on both our lives and business processes in the last two years, and the
political and military situation and the humanitarian issues caused by
them near our country, and of course the environmental and climate-
related crises, the effects of which we feel more and more every year.
With the addition of the energy and raw material crises, it would not
be wrong to expect more difficulties in manufacturing processes in
comparison to the past times. What we must do at this point is to
adapt all our business processes to these new conditions quickly.
Therefore, we will continue to be in a comprehensive transformation
process at all stages, from procurement to production processes,

and from occupational health and safety to our sales and marketing
actions.

At Yilmaz Machine, we are more than happy and proud to see that
more than 100 countries around the world prefer using our products
and services born of 100 percent Turkish engineering. Now, thanks

to our Digital Showroom, we can promote our products even in far-
flung trade shows, provide digital technical support to our machines
wherever they are in the world, and hold instant meetings with our
business partners. I firmly believe that we will exist in several markets
in the future with more competitive machines born of a blend of
competence and strong R&D culture.

There will always be hard times, so we must be prepared to confront
those difficulties; at Yilmaz Machine, we will keep presenting our
manufacturing skills and quality to the world.

Kindest regards,

Degerli is ortaklarimiz, kiymetli okurlar,

Diinyamiz bir stiredir zorluklarla dolu bir stire¢ten geciyor. Etkileri
giderek azalsa da son iki yilda hem hayatlarimiz hem de is
surec¢lerimizi ¢ok¢a zorlayan salginla; tilkemizin yani basinda
devam eden siyasi ve askKeri riskler ile bunlarin neden oldugu
insani zorluklarla ve elbette etkilerini her y1l daha da artan sekilde
hissettigimiz cevre ve iklim kaynakli krizlerle miucadelemiz devam
ediyor. Bunlara enerji ve ham madde krizlerini de ekledigimizde,
uretim suireclerinin ge¢mise gére daha da zorlasacagini beklemek
yanlis olmayacaktir. Burada bize dusen, tum is sureclerimizi bu
yeni sartlara hizli uyumlastirmak olmali Bunun i¢in tedarikten
uretim stireclerine, is saghd: ve guvenliginden satis ve pazarlama
aksiyonlarimiza kadar tum asamalarda kapsamli bir déntsim
icerisinde olmaya devam edecegiz.

Yilmaz Makine olarak, ytizde 100 Turk miihendisligi ile gelistirdigimiz
tirtn ve hizmetlerimizin diinyanin 100Un tizerinde tercih edilmesi,

en buyuk gurur kaynagimizdir. Artik, Dijital Stiidyomuz sayesinde

cok uzaklardaki fuarlarda bile turtinlerimizi tanitabiliyor, diinyanin
neresinde olursa olsun makinelerimize dijital teknik destek
saglayabiliyor, is ortaklarimizla anlik gériusmeler gerceklestirebiliyoruz.
Bu yetkinligimizi guclu Ar-Ge kulturimuzle harmanlayarak, gelecekte
daha ¢ok pazarda daha rekabetci makinelerimizle var olmaya devam
edecegimize inancim tamdir.

Zorluklar her zaman olacak ama bizler de o zorluklar: gégtisleyecek
donanima sahip olmaya; Yilmaz Makine olarak tretim gticumiz ve
kalitemizi diinyaya sunmaya devam edecegiz.

Sevgi ve saygilarimla..
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B News About Us Bizden Haberler

Half of The World Works With Yilmaz Machinel

Diinyanin Yarisi Yilmaz Makine ile Calisiyor!

Yilmaz Machine, exported to 100 out of 208
United Nations member countries in 2021, has a
very clear goal: to be the most preferred brand
all over the world.

Yilmaz
Machine,
Turkiye's
leading man-
ufacturer of
PVC and alu-
minium pro-
file processing

100+ Countries

Geride kalan 2021 yilinda, Birlesmis Milletlere
bagh 208 iilkenin 100’iine ihracat yapma
basarisi gosteren Yilmaz Makine'nin hedefi cok
acik: Tim diinyada tercih edilen marka olmak.

PVC ve alu-
minyum profil
isleme maki-
neleri ureti-
minde Tir-
kiye'nin lider
markasi Yil-
maz Makine,

machines ihracatta da
continues to rekabetciligini
strengthen her y1l gug-
its competi- lendirmeye
tive edge in devam ediyor.
exports every Gectigimiz yil

year. Yilmaz
Machine
exported
products and
services to
100 coun-
tries around
the world
last year and
broke a hard-

100°den Fazla Ulke

We Are Proud of Exporting to
More Than 100 Countries in 2021!

2021 Yihinda 100°den Fazla Ulkeye
Ihracat Gerceklestirmenin Gururunu Yasiyoruz!

diunyanin 100
ulkesine urin
ve hizmet-
lerini ihracg
eden Yilmaz
Makine, kendi
sektértinde
ulasilmasi zor
bir rekora da
imza atmis

won record in L-f We Would Like to Thank All Our U ?Id“

its own busi- N Employees And Business Partners </ Bugun

ness sector. :‘; For Making Us Proud! V ulkemizin
“Today, I am _ Ny - = Ny bayragini 100

proud to fly e

our country’s
flag in 100
countries and
to identify
the Yilmaz
Machine brand with ‘good quality"” said Ali Snopge,
Sales and Marketing General Manager, and emphasized
the importance of digitalization “at Yilmaz Machine, we
have started to reap the fruits of our investments in dig-
italization. The programs and webinars we held at our
Digital Showroom were as effective as our participation
in trade shows before the pandemic.”

Ali Snopge further introduced Digital Showroom, a
breakthrough in the sector, and underlined that over

1 million people worldwide visited Yilmaz Machine’s
official YouTube channel to watch Yilmaz Machine's
Digital Showroom programs and webinars. Mr. Snopge
said that behind their success amid the epidemic that
continued to affect the whole world, there lies true re-
search, unlimited determination, and strong marketing
strategies that had adapted quickly to global changes:
“We will be able to better measure the contribution of
all these actions to our total sales and share them with
the public soon.”
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Tiim Cahsanlarimiza ve is Ortaklarimiza
Bizlere Bu Gururu

Sonsuz Tesekkiir Ederiz!
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tilkede dalga-
landirmaktan,
Yilmaz Maki-
ne markasini
yurt disinda
kalite’ ile
ozdeslestirmekten gurur duyuyorum.” diyen Satis ve
Pazarlama Genel Midiiru Ali Snopee, “Yilmaz Makine
olarak dijitallesmeye yaptigimiz yatirimlarin meyve-
lerini toplamaya basladik. Djjital Sttiidyomuzda yap-
tigimiz programlar ve webinarlar, salgin éncesi fuar
seyahatlerimiz kadar etkili oldu.” diyerek, dijitallesme-
nin énemine de dikkat cekti.

Yilmaz Makine'nin sektérdeki ilklerinden biri olan
Dijital Studyo hakkinda bilgiler de paylasan Snopge,
Dijital Studyo'da gergeklestirdikleri programlar ve we-
binarlarin Yilmaz Makine'nin resmi YouTube kanalinda
1 milyondan fazla izlenme sayisina ulastiginin altini
cizdi. Tum diinyada etkisi devam eden salgina ragmen
elde edilen bu basarinin arkasinda, dogru arastirma,
sinirsiz azim ve kiiresel degisimlere hizli uyum sag-
layan guc¢lu pazarlama stratejileri bulundugunu dile
getiren Snopge, ‘Cok yakin zamanda, tum bu aksiyon-
larimizin toplam satislarimiza katkilarini daha iyi bir
sekilde 6lgcerek kamuoyu ile paylasabilecegiz.” dedi.

sattiklar Igin




Yilmaz Machine's Business Partners Met at The Iftar Event
Yilmaz Makine, Is Ortaklari ile Iftar Yemegi'nde Bulustu

“Sector Representatives’ Iftar Meeting”, the
first face-to-face event organized by Yilmaz
Machine after the epidemic, held with intense
participation. At the event, Digital Showroom,
one of the innovative steps of Yilmaz Machine,
was first introduced to the guests.

Yilmaz Machine, Turkiye's leading manufacturer of PVC
and aluminium profile processing machines continues
to sound out the industry at the events it organizes.
After the pandemic restrictions were lifted, Yilmaz
Machine held the traditional “Sector Representatives’
Iftar Meeting” -held in the past years with intense par-
ticipation and had to be held at online platforms during
the pandemic restrictions- where the industrialists got
together in person, on April 26.

Abdullah Yilmaz, Chairman of the Board of Directors of
Yilmaz Machine; Eyup Yilmaz, Vice Chairman; Mahmut
Yilmaz, Member of the Board of Directors; Ali Snopce,
Sales and Marketing General Manager; the representa-
tives of the leading manufacturers from PVC processing
sector, Yilmaz Machine's business partners and sector
members, and senior executives of the industrial associ-
ations came together at the event.

At the event, the guests also had the chance to see the
Digital Showroom, one of the most important digitaliza-
tion steps taken by Yilmaz Machine during the pandem-
ic. The guests interested in the state-of-the-art ma-
chines of Yilmaz Machine said that they found Digital
Showroom impressive, and that they liked the modern
showroom created.

Yilmaz Makine'nin salgin sonrasinda
diizenledigi ilk yiiz yiize etkinligi olan “Sektor
Temsilcileri Iftar Bulugsmas1” yogun katilimla
gerceklesti. Etkinlikte davetliler, Yilmaz
Makine'nin inovatif adimlarindan Dijital
Stiidyo'yu da ilk kez deneyimlediler.

PVC ve aluminyum profil isleme makineleri uretimin-
de Turkiye'nin lider markas: Yilmaz Makine, gercek-
lestirdigi etkinliklerle sektérin nabzini tutmaya de-
vam ediyor. Gec¢tigimiz yillarda diizenledigi ve yogun
katilima sahne olan; sektéri bir araya getiren etkin-
liklerini salgin nedeniyle ¢evrim ici platformalara
ceken Yilmaz Makine, salginla miicadelenin kazanil-
masinin ardindan ilk yuz yuze etkinligini 26 Nisan'da
duzenledigi “Sektor Temsilcileri Iftar Bulusmasi” ile
gerceklestirdi.

Yilmaz Makine Yénetim Rurulu Baskani Abdullah Yil-
maz, Yonetim Rurulu Baskan Yardimcis: Eytlip Yilmaz,
Yénetim Kurulu tiyesi Mahmut Yilmaz ile Satis ve
Pazarlama Genel Mudurt Ali Snopgenin de katildigi
etkinlikte, PVC igsleme sektériintin éncu kurumlarinin
temsilcileri, Yilmaz Makine is ortaklari ve sektére ait
derneklerin ust diizey yéneticileri bir araya geldiler.
Etkinlikte davetliler, Yilmaz Makinenin salgin déne-
minde attigi en énemli dijitallesme adimlarindan biri
olan Dijital Stiidyoyu da deneyimleme firsat: yakaladi.
Yilmaz Makine'nin son teknolojiye sahip makineleri-
ni yakindan inceleyen davetliler, Djjital Sttidyo'dan
etkilendiklerini ve yaratilan modern showroomu ¢ok
bedendiklerini dile getirdiler.
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We Provide Full Training Support to Our Customers
Egitimlerimizle Miuisterilerimize Tam Destek Sagliyoruz

We have been offering technical training to our Yilmaz Akademinin 2020 yilinda kurulmasiyla birlikte baslat-
customers and dealers seamlessly since we estab- tigimiz; musterilerimiz ve bayilerimize y6nelik teknik egitimlere
lished Yilmaz Academy in 2020. If you would like hiz kesmeden devam ediyoruz. Eger siz de kullanmakta oldugu-
to join our training classes for a particular model, nuz belirli bir modele ait egitim talebinde bulunmak isterseniz,
please complete the “Training Video Request internet sitemiz tzerinden génderebileceginiz “Egitim Videosu
Form” available on our website. The scope of the Talep Formlari” ile bize ulasabilirsiniz. 20'den fazla makine mo-
training offered at the Digital Showroom for more deline sahip Dijital Stiidyo'dan gerceklesen egitimlerin kapsami,
than 20 machine models is controlled Yilmaz Akademi Mudtru Eray Celik tarafindan ince-

leniyor ve mtsterilerimiz ve bayilerimizle gerceklesti-
rilen ¢evrim i¢i canli baglantilarla yasanan sorunlara
¢oztimler bulunuyor.

Siz de ilgilendiginiz makine modelinin egitimini talep
etmek i¢in yandaki karekod ile Yilmaz Akademi ile
iletisime gecebilirsiniz.

and our customers’ and dealer’s online
live connection problems are solved by
Eray Celik, Yilmaz Academy Manager.

If you are interested in any of the ma-
chine training, please use the QR code to
contact Yilmaz Academy.



https://www.yilmazmachine.com.tr/satis-sonrasi-destek/egitim-videolari/

Safety First So, We Offer Training

Giivenlik Oncelik Diyor, Egitimlerimize Devam Ediyoruz

SZUTEST OSGB gave theoretical and applied “Basic
First Aid” and “Occupational Health and Safety”
training in January. Employees, who consider “the
importance of saving lives by following the right
path” in case of danger and health problems that may
occur within the company, successfully completed the
training courses, and passed the test with minimal
mistakes.

A P, yolis Skl degoresnime

Detagamin deggestendiiemes

SEUTEST O

Gectigimiz Ocak ayinda, SZUTEST OSGB firmasi tarafin-
dan verilen “Temel Ik Yardim” ve “Is Saghd: ve Giivenligi”
egitimleri; tatbikat ve uygulamali gésterimlerle gerceklesti.
Sirket icerisindeki olasi tehlike ve saglik problemlerinde
“dogru yolu izleyerek hayat kurtarmanin énemini” géz
ontnde bulunduran calisanlar, verilen egitimlerin sonunda
yapilan sinavdan en az hata yaparak basariyla egitimleri-
ni tamamladi.

Entertaining Events for Our Employees
Calisanlarimizla Etkinliklerimizi Surdiriyoruz

The “Table Tennis Tournament” held to enhance socia-
bility started simultaneously at the Istanbul Head Office
and Rocaeli, Dilovasi Production Facility with the active
participation of many departments. In the two-week
tournament, quarterfinals and semifinals were held in
the second week, after the qualifying matches during
the first week. The final match of the event was held in
real-time online at the Digital Showroom.

At the end of the tournament, Arslan Kayaodlu, the
Production Facility Manager, and Ebru Bogukoglu, the
Human Resources Manager gave awards to the first,
second and third place winners, and the event closed
with several entertaining activities, after the tourna-
ment.

Istanbul Merkez Ofis ve Rocaeli Dilovas: Uretim Tesisinde

es zamanli baslayan ve departmanlar arasindaki sosyal-
ligi artirmak ig¢in gergeklegtirilen "Masa Tenisi Turnuva-
s1”, bircok departmanin aktif katilimiyla gerceklesti. Iki
hafta stren turnuvada, ilk hafta boyunca gerceklesen 6n
eleme karsilasmalarinin ardindan ikinci haftada ¢eyrek
final ve yari final karsilasmalar: diizenlendi. Etkinligin
final karsilasmasi ise Dijital Studyo'da ¢evrim ici canli
yayinla diuzenlendi.

Turnuvanin sonunda birinci, ikinci ve tG¢tincu olan kati-
Iimcilara Uretim Tesisi Mudiirti Arslan Kayaodlu ile insan
Raynaklar Yoéneticisi Ebru Bogukoglu tarafindan édulleri
verilirken, turnuva sonrasinda da eglenceli aktivitelere
devam edildi.




M Digital Showroom Dijital Studyo

We Reach Everywhere Around the World

With Our Webinar Sessions

Webinar Serilerimizle Diinyanin Her Yerine Ulasiyoruz

Digital Showroom opened last year and
provided a platform for many business
processes from Yilmaz Machine’s sales and
marketing actions to dealer meetings, technical
training to digital fair participations is to be
carried out quickly and without borders and
continues to produce important content for the
sector with its webinar sessions.

With the participation of the professional video
graphics team and our over 20 machine models avail-
able in the Digital Showroom, and without slowing
down, we continue giving live presentations to our
customers from all around the world interested in our
machines.

In addition to our presentations given to our dealers
and customers in Colombia, Argentina, and Vietnam
we held in February and March, we also consider

our customers’ instant requests and make our live
presentations under the leadership of the relevant
Regional Manager and Yilmaz Academy Manager.
Please feel free to contact our sales team for the in-
troduction of the machine model you are interested in
and view our online machine promotions on Zoom.

CONTACT OUR SALES TEAMS
Domestic Sales: satis@yilmazmachine.com.tr
Overseas Sales: sales@yilmazmachine.com.tr
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Gectigimiz yil acilan ve Yilmaz Makine'nin
satis ve pazarlama aksiyonlarindan bayi
bulugsmalarina teknik egitimlerden dijital fuar
katilimlarina kadar pek cok is siirecinin hizli ve
sinir gozetmeksizin gergeklesmesini saglayan
Dijital Stiidyo, webinar serileriyle sektore
yonelik onemli icerikler iiretmeye devam
ediyor.

Profesyonel video grafik ekibinin katilimi ve Dijital Stud-
yo'da kurulu bulunan 20'den fazla makine modelimizle
birlikte diinyanin her yerinden modellerimizi gérmek isteyen
musterilerimize canli sunumlarimiza hiz kesmeden devam
ediyoruz.

Gectigimiz Subat ve Mart ayinda gerceklestirdigimiz Ko-
lombiya, Arjantin ve Vietnamdaki bayi ve miusterilerimize
yénelik sunumlarimizin yani sira yine musterilerimizden
gelen anlik talepleri degerlendiriyor ve ilgili Bélge Yoneticisi
ve Yilmaz Akademi Mudurinin énctliigtinde canli sunum-
larimizi gercgeklestiriyoruz.

Sizler de ilgilendiginiz makine modelinin tanitimi i¢in satis
ekibimizle iletisim kurabilir, Zoom tizerinden gerceklestirdi-
gimiz ¢evrim i¢i makine tanitimlarimizi deneyimleyebilirsi-
niz.

SATIS ERIPLERIMIZLE BAGLANTI iCIN
Yurt Ici Satis: satis@yilmazmachine.com.tr
Yurt Dis1 Satis: sales@yilmazmachine.com.tr
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H Digital Showroom Dijital Studyo

We Make a Difference with the "Digital Stand” Experience
at Trade Shows

Fuarlarda “Dijital Stant” Deneyimiyle Fark Yaratiyoruz

.JOINOUR
- DiGITAL |
VQ SHOWR(IOM

We have been feeling limited due to the Covid-19
restriction for nearly two years, and finally will
be able to participate in trade shows in over 15
countries in 2022, as the restrictions are lifted.

Our “Digital Stand”, which we first used at the Eurasia
Window Fair between November 3 and November 6,

2021, attracted intense attention, and we received posi-
tive feedback from our customers and business partners.
Further In 2022, at UzBuild (Uzbekistan) and WinDoorEx
(Egypt) fairs we attended in March, and at the Construma
(Hungary), and Batimatec (Algeria) fairs we attended in
April and May, we attracted intense attention and received
positive feedback from our customers. We physically pres-
ent the leading models of the industry to our customers at
the trade shows, and we stream our machine models that
we are not able to take to the trade shows from our Digital
Showroom.

If you are interested in any of our machines and would
like to see the live videos of the machine models streamed
from our Digital Showroom with technical explanations
and demos, please visit our physical stand at the trade
shows we participate in.

The trade shows Yilmaz Machine will participate in this
year to exhibit its products and services are listed on page
36.
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Yaklasik iki yildir etkisini hissettigimiz
Covid-19 kisitlamalarinin azalmasiyla
birlikte 2022 yilinda 15’ten fazla iilkede
diizenlenecek fuara katihm saglayacagz.

flkini, 3-6 Kasim 2021'de Avrasya Pencere Fuarin-

da deneyimledigimiz “Dijjital Standimiz” miigteri ve is
ortaklarimizdan yoJun ilgi gérmtis ve olumlu déntslerle
karsilasmistik. 2022 yilinda ise Mart ayinin basinda ka-
tildigimiz UzBuild (Ozbekistan) ve WinDoorEx (Misir)
fuarlarinin yani sira Nisan ve Mayis ayinda katildigi-
miz Construma (Macaristan) ve Batimatec (Cezayir)
fuarlarinda mtsterilerimizden dijital standimiza yogun
ilgi ve pozitif geri dénusler aldik. Katildigimiz fuarlarda,
sektériin énci modellerini fiziksel olarak mtusterileri-
mizin bedenisine sunarken, fuar alanlarina gétiireme-
digimiz makine modellerimizi Dijital Sttidyomuzdan
gerceklestirdigimiz ¢evrim ici baglantilarla canli olarak
musterilerimizle bulusturuyoruz.

Sizler de katildigimiz fuarlarda fiziksel standimizi
ziyaret edebilir, dilediginiz modelimizi teknik ve uygula-
mali anlatimlariyla Dijital Studyo ile birebir canli olarak
deneyimleyebilirsiniz.

Yilmaz Makinenin bu yil katilarak tirin ve hizmetleri-
ni sergileyecegdi tum fuarlari, 36 nc1 sayfada gérebilir-
siniz.




The Dealer Meetings Held at Digital Showroom

For the Second Time

Bayi Bulugmalan Ikinci Rez Dijital Stiidyo'da Gerceklesti

r

Yilmaz Machine’s traditional “Istanbul
Meetings” and “Sales Summit” dealer
meeting events were held live on March 29
at Digital Showroom.

The online event on Zoom started with the opening
speech given by Mr. Ali Snopge, Sales and Marketing
General Manager. Then, the event continued with the
presentations of the Marketing and Yilmaz Academy
departments, and a contest with surprising prizes held
on Kahootl! platform.

At the forum part of the event, our dealers’ ques-
tions were answered. At the end of the event, regional
“Turnover”, "R&D", and “Loyalty” awards were given by

BUL ™ NS

Sales, Marketing, R&D, and Yilmaz Academy managers.

Yilmaz Makine'nin geleneksel bayi toplantilar:
“Istanbul Bulugmalar1” ve “Satig Zirvesi”
etkinlikleri, 29 Mart’ta Dijital Stiidyo'dan canh
baglantilarla gerceklestirildi.

Zoom platformu uzerinden cevrim ici olarak gercekles-
tirilen etkinlikler, Satis ve Pazarlama Genel Muduru Ali
Snopge’nin agilis konusmasiyla basladr. Ardindan, Pazar-
lama ve Yilmaz Akademi departmanlarinin sunumlariyla
devam eden etkinlikte, Kahoot! uygulamasi tzerinden
surpriz hediyeli bir yarisma da gergeklestirildi.

Etkinlikte gerceklesen forumda ise bayilerin sorularina
cevaplar verildi. Programin sonunda Satis, Pazarlama, Ar-
Ge ve Yilmaz Akademi yéneticileri tarafindan bélge bazli
“Ciro”, "Ar-Ge” ve "Sadakat” 6dulleri de sahiplerini buldu.
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WE WILL BE
FOCURSING
ON R&D IN 2022

2022°DE DE
ODAGIMIZDA
AR-GE OLACAR

Last year was a year of the pandemic that
affected manufacturing processes due to global
supply chain disruption. At Yilmaz Machine,
thanks to our fast updated strategies, and
effective coordination of our manufacturing
processes, we achieved our annual goals in that
period. We were proud to see that our machines
operated seamlessly in over 100 countries. To
keep taking pride in that, we will continue our
R&D studies to achieve our goals in 2022.

Geride kalan y1l, salgin golgesinde ve kiirese
tedarik zincirindeki bozulmalarin neden
oldugu iiretim sorunlarinin yasandig bir yil
oldu. Yilmaz Makine olarak bu dénemde hizh
guncelledigimiz stratejiler ve tiim iiretim
ureclerindeki basarili koordinasyonumuzla
yillik hedeflerimize ulasmay: bagardik.
Diinyanin 100’den fazla iilkesinde
mak izin caligtigin1 gormek ise en biyitk
‘urur kaynagimiz oldu. Bu gurur yasamaya
devam etmek icin, 2022°de de Ar-Ge odakh
hedeflerimizden sapmadan ¢aligmalarimiza
' devam edecegiz

.......
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"Despite the ongoing hard times,
2022 can still be the year of quick recovery!’

“2022

hizl1 iyilesme sunan bir yil olabilirl”

“The year 2022 began
amid the pandemic
and continued

with supply chain
disruption that led to
the chip crisis followed
by the unexpected
war between Russia
and Ukraine. Despite
the problems, we still
hope that this year
will be the year of
quick recovery for all
industries.”

“2022 yil1, salginin
golgesinde ¢ip krizin
bas gosterdigi tedarik
sikintilar1 ve Rusya ile
Ukrayna arasindaki
savas ortaminda

hi¢c ummadigimiz

bir sekilde baslada.
Yasanan sorunlara
ragmen, bu yilin

tim sektorler icin
toparlanma ve hizh
bir iyilesme siireci
sunmasini umut
ediyoruz.”
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ALPERYETER
R&D Manager Ar-Ge Miidiri

How was the performance of Yilmaz
Machine's R&D Department in 20217
There were material shortages caused
by the global chip crisis partially due
to the pandemic in 2021. At Yilmaz
Machine, in terms of the epidemic and
supply chain disruption, we foresaw
the supply chain problems and took
all preventive measures, and managed
our manufacturing process very well,
and met expectations and achieved the
goals set by the end of the year. At the
R&D department, the effective project
and time management, and setting a
market feasibility roadmap were the

vili, devam eden sorunlara ragmen,

Yilmaz Makine Ar-Ge Biriminin

2021 yil1 performansini nasil
degerlendirirsiniz?

2021 yili, kismen salgin gélgesinde ve
kiresel capta ¢ip krizinin tetikledigi
tedarik sikintilarinin bas gésterdigi

bir déneme sahne oldu. Yilmaz Makine
olarak hem salgin hem de tedarikte
yasanan zor dénemi, almis oldugumuz
onleyici aksiyonlar, éngértuli tedarik ve
liretim surecinin iyi koordine edilmesiyle
beklentilerimizi karsiladigimiz ve yillik
hedeflerimize ulastigimiz bir yil olarak
sonlandirdik. 2021'de Ar-Ge departma-
ninin hedeflerine ulasmasinda, etkin




factors effective in achieving the goals

in 2021. In this sense, we see 2022 as the

year of breakthrough for R&D, and we will
continue our R&D studies, and work inten-
sively to rapidly achieve our digitalization
and R&D-oriented targets in line with the

world trends.

Which products’ R&D processes wrill

be completed to be ready for mass
production or which products are you
working on for this year?

At Yilmaz Machine, we will keep working
on technological product development
processes to meet our customers’ and the
market’s requirements in 2022. In this
context, at R&D department, we will suc-
cessfully complete the following projects:
Linear Aluminium Processing Center, PVC
Profile Processing Center, Aluminium
Profile Notching Machine Development
Project, Compound Angle Double Head
Cutting Machine, PVC Serial Cutting
Machine and Conveyor Line, 3-Axis
Aluminium Processing Center, 4-Axis
Aluminium Machining Center, and New
Generation Double Head Cutting Machine.
Moreover, we will keep working on the de-
velopment of the New Generation 4-Axis
Aluminium Processing Center, and the
New Series 4-Corner Welding Machine.

How in your words Yilmaz Machine
differs in terms of R&D processes?
With the incentives and support provid-
ed by the government, the importance

il ;

proje ve zaman yénetiminin saglanmasi
ile pazar fizibilitelerin alinarak bir yol
haritasinin belirlenmesi etkili oldu diyebi-
lirim. Bu anlamda, 2022'de de Ar-Ge i¢in
atilimlarin devam ettigi ve diunya trend-
lerine uygun dijitallesme ve Ar-Ge odakli
hedeflerimize hizla ilerleme adina yogun
olarak calismalarimiza devam edecegiz.

Bu yil Ar-Ge surecleri tamamlanacak

ve seri Uretime hazir hale getirilecek

ya da son gelistirmeleri yapilan trtnler
hangileri olacak?

Yilmaz Makine olarak 2022 yilinda i¢in
teknolojik trtin gelistirme stirecinde, mtis-
terilerimizin ve pazarin ihtiyaclarini goéz
ontinde bulundurma hedefiyle ¢alismala-
rimizi1 surdurecediz. Bu baglamda; Ar-Ge
olarak asadida su projelerimizi basariyla
devreye alinacadiz: Hat Tipi Aliminyum
Isleme Merkezi, PVC Profil Isleme Merkezi,
Aluminyum Profil Kertme Makinesi Proje-
si, Bilesik Acili Cift Kafa Kesme Makinesi,
PVC Seri Resme Makinesi ve Konveyor
Hatti, 3 Eksen Aliiminyum Isleme Merkezi,
4 Eksen Aliiminyum Isleme Merkezi ile
Yeni Nesil Cift Kafa Kesme Makinesi. Ayri-
ca, Yeni Nesil 4 Eksen Aliiminyum Isleme
Merkezi ve Yeni Seri 4 Rése Raynak Maki-
nesi uzerindeki gelistirme calismalarimiz
da tim hiziyla devam edecek.

Yilmaz Makine, Ar-Ge stireclerinde sizce
nasil farklilagiyor?

Ulkemizde Ar-Ge kiiltiirii son yillarda bu
disipline verilen 6nemle, kamunun sagla-

W LNz

“At Yilmaz Machine,
we will keep working
on technological
product development
processes to meet
our customers’

and the market’s

requirements in
2022”

“Yilmaz Makine
olarak 2022 yilinda
icin teknolojik iiriin

gelistirme siirecinde,
miisterilerimizin

Ve pazarin
ihtiyaclarini g6z
oniinde bulundurma
hedefiyle
calismalarimizi

v

siirdiirecegiz”
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attached to R&D has gained a great momentum in recent
years. We can see the results of this in every field. We
have been seeing the products born of higher R&D
studies in many sectors including the defense, space,

and aviation industries, and automotive and machinery
industries. R&D is an indispensable part of company
culture. This culture should be in a measurable discipline.
Yilmaz Machine also attaches great importance to R&D
studies in line with its deep-rooted background, and its
goal of achieving sustainable success. In this context, by
establishing an R&D Center that has been open to tech-
nological development since its establishment and for the
application of new technologies; the company continues
to work in line with its goal of continuous development
by incorporating the technological infrastructure re-
quired by this industry. Briefly, at the R&D department,
we have the know-how and experience. As a pioneering
and leading company in this sector, we always give prior-
ity to R&D studies in terms of carrying our success to the
future, and we conduct our studies with great care in line
with our R&D culture.

The pandemic has also had an impact on launching and
marketing processes of the products developed. What do
you think about that?

The pandemic has deeply affected economic activities

as well as social life. However, on the other hand, the
pandemic also created great opportunities for companies
that turned opportunities for the development of digital

H 16

dig1 tesvik ve desteklerle buytk bir iveme kazandi. Bu-
nun sonuglarini her alanda gérebiliyoruz. Ulke olarak,
basta savunma, uzay ve havacilik sanayisi ile otomo-
tiv ve makine sanayileri olmak tizere bir¢cok sektérde
yuksek Ar-Ge calismalarinin meyvelerini toplamaya
basladik.

Ar-Ge, girket kulturtinin olmazsa olmaz par¢asidir.

Bu kultur, él¢tilebilir formatta ve bir disiplin icerisin-

de olmalidir. Yilmaz Makine de ge¢misten gelen koklu
yapisi ve basarilarini strdurilebilir kilma hedefi dog-
rultusunda Ar-Ge'ye buiytk énem veriyor. Bu dogrultuda
da kurulusunda bu yana teknolojik gelisime acik ve
yeni teknolojilerin uygulanmasi yontinde Ar-Ge Merkezi
kurarak; sanayi ve teknolojinin gereksinimi olan altya-
p1y1 blinyesine kazandirarak stirekli gelistirme hedefi
dogrultusunda ¢alismalarini stirdurtiyor. Ozetle biz, Ar-
Ge olarak gti¢lu bir bilgi birikimi ve tecrtibeye sahibiz.
Sektoériin énct ve lider firmasi olarak basarimizi gele-
cege tasima konusunda Ar-Ge faaliyetlerine her zaman
oncelik veriyoruz ve kendi Ar-Ge disiplinimiz i¢erisinde
calismalarimizi buytk bir titizlikle strdurtyoruz.

Salgin sureci, gelistirilen tiriinlerin lansman ve
pazarlama stirecglerini de ¢ok degistirdi. Bu konuda
neler séylemek istersiniz?

Riresel salgin sosyal hayati oldugu kadar ekonomik
aktiviteleri de derinden etkiledi. Ancak diger yandan
salgin, dijital stire¢ yoénetiminin gelistirilmesine yéne-
lik firsatlar: avantaja déntisturen firmalar igin buyuk




process management into advantages.
The companies, which turned this oppor-
tunity into profit, had the opportunity to
make a rapid breakthrough by investing
in digital transformation and Industry 4.0.
At Yilmaz Machine, we quickly adapted

to this process of change, and achieved
significant success by taking important
steps towards digitalization.

In terms of promotion and training
processes related to the new products,
how advantageous was Digital Showroom
for you? Can you utilize online platforms
such as Digital Showroom effectively?
2021 was a difficult year for companies
to show themselves and present their new
technologies at trade shows and similar
events. Many trade shows were either
postponed or canceled like it was in
2020. That obviously affected the sector
in terms of finding new customers and
markets. But at that point, other oppor-
tunities emerged as a second chance to
help companies adapt themselves to the
new situation. The best example of this
was the widespread use of digital ex-
hibitions and the ability to take digital
tours to places we cannot get to, and to
show our products. At Yilmaz Machine,
we turned this into an opportunity, and
introduced our products to our custom-
ers directly via customer presentations
on digital platforms and webinars and
realized a digital transformation. With our
Digital Showroom establishment, we can
introduce and promote our products in

a professional environment and keep in
touch with our dealers and customers by
holding webinar sessions and presenta-
tion events. Therefore, at the R&D unit, we
can make unlimited use of the opportu-
nities provided by our Digital Showroom
to promote our new products in every
continent of the world simultaneously.

imkénlar da dogurdu. Bu firsati kazanca
donusturen firmalar, yaptiklar: dijital
donusum ve Endustri 4.0 yatirimlariyla
hizli bir atilim yapma firsatini yakaladilar.
Yilmaz Makine olarak biz de bu degisim
surecine hizli uyum sagladik ve dijital-
lesme yéntiinde énemli adimlar atarak,
oénemli kazanimlar elde ettik.

Yeni urtnlerin tanitim ve egitim

surecleri icin Dijital Studyo size nasil
avantajlar sagladi? Dijital Sttidyo gibi
cevrim ici platformlardan verimli sekilde
faydalanabiliyor musunuz?

Fuar ve organizasyonlar acisindan 2021
yili, firmalarin kendilerini fiziki olarak
gosterme ve yeni teknolojilerini sunma-
lar1 acisinda zor bir yil oldu. Bu anlamda,
birgok fuar tipki 2020'de oldugu gibi ya
ertelendi ya da iptal edildi. Bu durum; ba-
yilerle iletisim ile yeni musteri ve pazarla-
ra ulasma ac¢isindan her sektéri olumsuz
etkilemeye devam etti. Iste tam da bu-
rada, dijital diinyaya adim atan firmalar
icin ayr bir sans olarak firsatlar ortaya
cikmaya bagladi. Bunun en gtizel érnedi,
dijital fuarlarin yayginlasmasi ve belki de
gitmeniz mumkin olmayan cografyalara
dijital olarak gitmemiz ve trunlerimi-

zi sergileyebilmemizdi. Yilmaz Makine
olarak biz, fuarlar konusunda yasanan
krizi firsata ¢evirmeyi basardik ve dijital
platformda miusteri sunumlari ve webinar-
larimizla direkt bayi ve musterilerimize
tirtinlerimizin tanitilmas: adina bir dijital
doénusum sagladik. Rurmus oldugumuz
Dijital Stiidyo ile profesyonel bir ortamda
tirtin tanitimlarimiz yapabiliyor, sunum ve
webinarlarimizla bayilerimiz ve musterile-
rimizle kesintisiz iletisim kurmaya devam
edebiliyoruz. Dolayisiyla, Ar-Ge birimi
olarak biz de yeni trtinlerimizin dinyanin
her kitasina es zamanli tanitimi konusun-
da, Dijjital Stiidyo'nun sagladig: olanaklar-
dan sinirsizca yararlanabiliyoruz.




YILMAZ MACHINE IS THE LEADER
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“The ALM 6510 will fill
all industrial needs”

"ALM 6510, sektoriin ihtiyaclarini
fazlasiyla karsilayacak”

“The ALM 6510
Aluminium
Machining Center

of the technological
machinery design
group features

a compact

structure, easy and
understandable
language, domestic
software, and precise
saw angle designed to
meet all the needs of
the industry.”

“Teknolojik makine
tasarim grubunda
gelistirilen ALM
6510 Aliminyum
isleme Merkezi,
kompakt yapisi,
kolay ve anlasilir
dili, yerli yazilimi ve
hassas testere kesim
acisiyla sektorin
tim ihtiyaclarim
karsilamak iizere
tasarland1”
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LEVENT SOZER
R&D Engineer Ar-Ge Mithen

What was the purpose of developing
the ALM 6510? What customer
feedback led to the creation of the ALM
6510?

The ALM 6510 Aluminium Machining
Center features a strong industrial
design and is included in the techno-
logical machinery design group. Based
on advanced engineering calculations
and design experience, all parts of the
AILM 6510 have been developed with
great care and diligence. I can say that
the ALM 6510's structure makes it one
of the indispensable products of its
technological category. The ALM 6510
is an ideal machine for use on alumin-
ium profiles in operation that require
speed and precision. Aluminium profiles
are hard materials unlike PVC profiles,
and therefore, powerful machines with
powerful motors are required for pro-
cessing them. We developed the ALM
6510 of the technological machinery

ALM 6510’un gelistirilme amaci neydi?
Hangi miusteri geri bildirimleri ALM
6510'un yaratilmasini sagladi?

ALM 6510 Aliminyum Isleme Merkezi,
endustriyel tasarimiyla gugli ve tekno-
lojik makine tasarim grubuna giriyor.
Uzerinde ileri mithendislik hesaplama-
lar1 ve tasarim tecrubesi yatan ALM
6510'un tiim parcalar: blyutk bir ézen
ve ciddiyetle gelistirildi. Bu yapisiyla
ALM 6510'un, kendi teknolojik grubu
icinde vazgecilmez ve olmazsa olmaz
tasarimlardan oldugunu séyleyebilirim.
ALM 6510, seri ve hassasiyet gerektiren
aluminyum profil islemlerinde én planda
olan bir makinedir. Aliiminyum profiller
PVC profiller gibi yumusak bir malzeme
olmadigi icin isleme icin daha guglii bir
makine ve daha gticli motorlar gerek-
lidir. Teknolojik makine grubunda olan
ALM 6510'u, PIM 6509 PVC Isleme
Merkezi'ni kullanan son kullanicilardan
gelen geri bildirimler ve atélye ziyaret-




group, in accordance with the information
we obtained during customer visits, and the
feedback from the customers that use the
PIM 6509 PVC Profile Processing Center.

How long did the product development
process take? Were you able to achieve all
the goals you planned when you set out on
the road?

We have been manufacturing technological
machinery for years. With the precision, ex-
perience, and know-how we have, we almost
completed our studies on the ALM 6510 in
a short time, like one year. R&D is a chal-
lenging process. But Yilmaz Machine has

a strong team spirit. There is no challenge
that we cannot overcome with that team;
there is no mission that we cannot accom-
plish with the confidence and experience
the team has.

How important is customer feedback in
R&D processes?

Feedback from customers or end-users is
crucial information for us. In this process,
end users are the experts that guide us, the
engineers on how to improve the machines
we develop, and their feedback motivates us
to work harder. We attach importance to all
feedback and do our best to meet customer
requirements. Although some feedback is
not applicable, we archive them for refer-
ence purposes so that we may need to refer
to them to reduce costs or improve our
machines in the future.

What do you think are the most
competitive advantages of the ALM 6510?
The ALM 6510 is a compact machine. It

is user-friendly and easy to operate. The
ALM 6510 comes with domestic software
designed by our software and automation
team, and its saw is rigid and cutting angle
is precisely adjusted by the cycloid redactor.
I believe, the ALM 6510 born of a very new
concept and perspective will come forth
with its features and functions, and fill the
industrial needs expected from it.

lerimizde bizlere iletilen bilgiler 1s1ginda
gelistirdigimizi de eklemeliyim.

Urtintin gelistirme stireci ne kadar
surdu? Yola ¢ikarken planladiginiz tim
hedeflere ulasabildiniz mi?

Yillardir teknolojik makine tretimi
yapiyoruz. Edindigimiz bilgi birikiminin
vermis oldugu hassasiyet ve tecru-
beyle bir yil gibi kisa bir surede ALM
6510 tzerindeki ¢alismalarimizi buytk
olcuide tamamladik. Ar-Ge, basgli basina
zorlu bir surectir. Ama Yilmaz Maki-
ne'de gti¢li bir ekip ruhu vardir. Bu ekip
ruhuyla asamayacagimiz zorluk; bu ekip
ile calismanin vermis oldugu gtven ve
tecriibeyle yapamayacadiz is yoktur.

Musteri geri bildirimleri Ar-Ge
suireclerinde sizce ne kadar énemlidir?
Son kullanici olarak mitisterilerimizden
gelen geri bildirimler bizim i¢in hayati
6nem tasiyor. Bu surecte isin uzmani
son kullanicilardir ve biz muhendisler
onlarin yénlendirmesi ve geri bildi-
rimleri sayesinde makineyi daha iyi
konumlara tasimak icin var gticumtizle
calisiriz. Bu surecte de her geri bildirimi
dikkate alir, miimkun oldugunca uygula-
maya gayret ederiz. Bu geri bildirimler,
tasarim musaade etmese bile, makine
maliyetleri ya da uretimi a¢isindan son-
raki gelistirmeler icin veri merkezinde
saklanir.

ALM 6510’un en rekabetci yénlerini
nasil siralayabilirsiniz?

ALM 6510 kompakt bir yapidadir. Kulla-
nimi kolaydir ve anlasilir bir dile sahip-
tir. Kendi yazilim ve otomasyon ekibimiz
tarafindan yerli bir yazilimla sunulan
ALM 6510°un testere kesim acisi siklo-
id reduktoér sayesinde ¢ok hassastir ve
rijittir. Tamamen yeni bir konsept ve
bakis acisi ile tasarlanan ALM 6510'un,
sektérun ihtiyac duydugu tim fonksi-
yonlari yerine getirme kabiliyetiyle 6ne
cikacadina inaniyorum.

“Based on advanced
engineering
calculations and
design experience,
all parts of the
ALM 6510 have
been developed
with great care and
diligence. The ALM
6510 developed for
use on aluminium
profiles in operations
that require speed
and precision to fill
industrial needs.”

“Uzerinde ileri
mithendislik
hesaplamalari ve
tasarim tecriibesi
yatan ALM 6510’un
tim parcalan

biiyiik bir 6zen ve
ciddiyetle gelistirildi.
Seri ve hassasiyet
gerektiren
aliminyum profil
islemleri icin
gelistirilen ALM
6510, sektoriin
ihtiya¢c duydugu tiim
fonksiyonlar1 yerine
getirme kabiliyetine
sahiptir”
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"A domestic and national solution
for cutting large-sized profiles”

“Buyiik ebath profil kesme makinelerinde
yerli ve milli coziim”

“The CDC 600 stands
out as a product that
meets the cutting
capacity needs mostly
expressed by Yilmaz
Machine customers,
and as a domestic
product, it features
the highest processing
capacity with five
axes to cut large-sized
profiles”

“CDC 600, Yilmaz
Makine miisterilerinin
en ¢ok dile getirdigi
kesme kapasitesiyle
ilgili taleplerini
karsilayan bir

urin olarak dikkat
cekerken, yerli bir
urin olarak, biiyik
ebath profillerin
kesim iglemleri i¢in
bes eksenle en yiiksek
islem kapasitesini
sunuyor.”
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R&D Engineer Ar-Ge Muhendisi

‘

As one of the developer engineers of
the CDC 600, could you please tell us
about the product in your words? What
was the purpose of developing the CDC
6007?

Large-sized industrial profiles have
been produced by the PVC and alumin-
ium sector recently. Three different
types of saws are used in our existing
cutting machine models are “down-driv-
en’, “up-driven’, and “across-driven”.
Those machines’ cutting performances
are generally not good to process large-
sized profiles, the cutting capacity is
limited depending on the way the profile
is placed in the machine during the
process. The CDC 600 is the solution
we developed to eliminate that issue; It
aims to combine the cutting process on
a single product. In this product, we of-
fer multiple processing options such as
right-left angles, horizontal angle, and
compound angle cutting, and we offer

a product with the highest processing

{9

CDC 600'un gelistirici mithendislerinden
birisi olarak urtinu sizin sézlerinizle
taniyabilir miyiz? CDC 600Un
geligtirilme amaci neydi?

Ozellikle son yillarda PVC ve aliimin-
yum sektérinde buiyuk ebath endustriyel
profiller uretiliyor. Mevcut kesme maki-
nelerimizde kesme islemi “alttan ¢cikma’,
“listten inme” ve “karsidan gelme” olarak
tic fakli modelde gergeklesiyor. Buytiik
ebatl profiller igcinse bu makinelerin
kesme kapasiteleri genellikle yetersiz
kaliyor; profilin islem sirasinda maki-
neye yerlestirme sekline bagl olarak
kesme kapasitesi sinirlaniyor. CDC 600,
bu soruna yénelik gelistirdigimiz bir
¢o6zumu; kesme islemini tek urtn tze-
rinde birlestirmek amacini hedefliyor.

Bu urtinumuzde, sag-sol agilar, yatar agi
ve bu acilarin olusturdugu bilesik acgili
kesme islemi gibi ¢oklu islem secenek-
leri sunarken, toplam bes eksen iglem
hareketiyle en ytiksek islem kapasitesine
sahip bir urtin ortaya koyuyoruz.




capacity featuring a total of five-axis pro-
cessing directions.

Did you achieve all the goals you set
during the development of the product?
The R&D process took nearly one year. It
was a very fast progressing process, and
we completed the prototype in a short
time like one year. The saw group was the
hardest part for us. That part was critical
for the final processing quality and pre-
cision of the saw. Moreover, when design-
ing a machine, you must meet customer
requirements, lower the costs, and improve
the manufacturing technique. In a mar-
ket where the competitive environment

is very challenging, we must meet these
criteria.

What do you think are the most
competitive advantages of the CDC 6007?
The CDC 600 is a five-axis, servo-motor
driven machine. It features the new-gen-
eration 4 KW motor, and a 600 mm-di-
ameter saw. The new-generation motor
that drives the saw can be monitored on
the display, and its operation speed can
be adjusted according to the profile. The
sawdust and wastes generated during
the operation can be removed by an
optional conveyor system. The machine
has a simple construction, and offers
manufacturing, installation, and main-
tenance advantages, and, and in terms
of price-performance ratio, I believe it is
more advantageous than its rivals.

Will the CDC 600 be launched onto the
overseas markets too?

Yilmaz Machine exports products to more
than 100 countries around the world.
Therefore, the CDC 600 designed to meet
the CE standards will be available as an
outstanding competitive product in the
EU states, and other markets.

Uriintin gelistirme stirecinde planladi§iniz
tum hedeflere ulasabildiniz mi?

Urtiniin Ar-Ge streci yaklasik bir yil
surdi. Cok hizl ilerleyen bir slire¢ yasa-
dik ve bir yil gibi kisa bir stirede prototip
stirecini basariyla tamamladik. Ozellikle
testere islem gurubunun bulundugu kisim
bizi daha ¢ok zorlad: diyebilirim. Bu kisim
makinen nihai olarak islem kalitesi ve
hassasiyetini belirledigi icin énemliydi.
Ayrica trint tasarlarken sadece miis-
teri tarafinda ihtiya¢ duyulan makineyi
tiretmek yetmiyor, triniin maliyetini ve
tiretim yontemlerini de en iyilestirmek
gerekiyor. Rekabet ortaminin ¢ok zorlu
oldugu bir pazarda bu él¢titleri de sagla-
mak zorundayiz.

CDC 600Un en rekabetci yonleri sizce
hangileridir?

CDC 600, bes eksen hareket kabiliyetine
sahip, tum eksenler servo motor yardimi
hareketli bir makinedir. Yeni nesil 4 KW
glctinde motora ve 600 mm testereye
sahiptir. Testere Unitesine hareket sagla-
yan yeni nesil motorun ekran tizerinden
izlenebilirligi ve islem yapilacak profil
yapisina gére devir ayari yapabilme
imkanini da sagliyoruz. Islem sirasinda
ortaya ¢ikan malzeme talas ve atiklari
ise opsiyonel olarak sunulan konveyér
ile tahliye edilebiliyor. Makine konstruk-
siyonu sade bir yapida tutularak tretim,
montaj ve servis kolayligi saglarken,
fiyat/performans agisindan da rakipleri-
mizden avantajli olacagimizi diustintiyo-
rum.

CDC 600 yurt dig1 pazarlarda da satisa
sunulacak mi?

Yilmaz Makine 100'tn tizerinde tilkeye
tirunlerini satan bir firma. CE standartla-
rina uygun olarak tasarlanan CDC 600,
AB tuyesi tlkeler ve diger pazarlar i¢in re-
kabete¢i bir tirtn olarak konumlanacaktir.

“As a strong
domestic product,
the CDC 600 will

compete with its
rivals in overseas
markets and stand
firm against the
machines imported
into Turkiye.
Therefore, our
customers will have
more advantages
in terms of both
technical service
and spare parts
availability.”

“CDC 600, yurt

dis1 pazarlarda
rakipleriyle
miicadele etmekle
kalmayacak, yurt
disindan Tirkiye'ye
gelen bu makinelerin
karsisina giicli bir
yerli iiriin olarak da
cikacak. Dolayisiyla
miisterilerimiz hem
teknik servis hem

de yedek parca
saglama konularinda
cok daha avantajhi
olacaklar.”
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‘It is possible to generate a better

economical solution without

compromising on functionality”

“Fonksiyonelligi kaybetmeden,
daha ekonomik bir ¢6ziim iiretmek miimkiin’

“NCR 200, the three-
axis, computer-
controlled copy router
machine stands out
as an economical and
affordable machine’”

“Uc eksenli ve
bilgisayar kontrollii bir
kopya freze makinesi
olan NCR 200,
ekonomik ve daha
ulasilabilir bir makine
olmasiyla dikkat
cekiyor.”
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What was the purpose of developing
the NCR 200?

In comparison to the NCR 300, the
NCR 200 capable of processing all four
surfaces of aluminium and PVC pro-
files fast and precisely without using
templates can be identified as a more
economical and affordable three-axis
NC controlled copy router designed

for boring barrel, lock, and handle, and
espagnolette slots in window and door
leafs. In the NCR 200 the rotational axis
is controlled manually, and hence, it is a
more economical low-cost product.

What about the product development
process?

The NCR 200 was originally designed
and built on the same platform as the
NCR 300; so, I can say that the design
and manufacturing time was relatively
shorter. Thanks to its simple design and
the same platform the NCR 200 was
completed quickly, we aimed to lower

HUSEYIN CILDIR
R&D Engineer Ar-Ge Muhendisi

NCR 2007n gelistirilme amacini sizin
sozlerinizle dinleyebilir miyiz?
Aluminyum ve PVC profillerin dért
yuzunu de sablon gerektirmeden hizli ve
hassas igleyebilen; kapi ve kanatlarda
barel yuvasi, kilit ve kol yeri deliklerini
ve ispanyolet yeri acilmasi i¢in tasarla-
nan u¢ eksenli NC kontrollii kopya freze
makinesi olan NCR 200, NCR 300’e gére
daha ekonomik ve ulasilabilir bir maki-
ne olarak konumlandirilabilir. NCR 200,
dénme ekseni kaldirilarak bu islemin
elle yapilmasini ve bu anlamda makine
maliyetlerine direkt etki ederek daha
ekonomik bir urun gelistirme imkani da
saglamistir.

Uriintin gelistirme stureci i¢cin neler
soyleyebilirsiniz?

NCR 200 aslen NCR 300 ile ayni plat-
form tzerine tasarlanip uretilen bir
makinedir; dolayisiyla da tasarim ve
tiretimi suresi nispeten daha kisa oldu
diyebilirim. NCR 200, tasarimi sade ve




the costs without compromising on the
functionality of the machine. In this
regard, I can say that we have achieved
our goals.

What do you think are the most
competitive advantages of the NCR
2007?

Cost-effectivity and affordability are the
most competitive features of the NCR
200.

Will the NCR 200 be launched onto

the overseas markets too? Is there a
specifically targeted market?

Of course, we design and manufacture
products to be available where they are
needed in the world. We aim to provide
foreign currency inflow to our country
by exporting.

Lastly, what would you like to say
about customer feedback? How
important is customer feedback in R&D
processes?

Customer feedback is the beginning and
the focal point of all R&D processes. The
need and demand for a certain product
in the market must be identified prior to
developing a new product. In this sense,
we attach importance to customer feed-
back and feedback from the market by
conducting feasibility studies.

ortak platform sayesinde hizli tasarlanan
bir makine olurken, makinenin fonksiyo-
nelliginden en az oranda 6dun vererek en
yuksek maliyet tasarrufu yapilmasini hedef-
ledik. Bu yo6ntyle de planladigimiz hedeflere
ulastigimizi séyleyebilirim.

NCR 200n en rekabetgi yonleri sizce
hangileridir?

Maliyet tabanli ve daha ulasilabilir bir fiyata
sahip olmasi NCR 200Un en rekabetgi 6zel-
likleridir.

NCR 200 yurt disi pazarlarda da satisa
sunulacak mi1? Ozellikle hedeflenen bir
pazar var mi?

Elbette tasarladigimiz tim trunleri diinyada
ihtiya¢ duyulan her yere ulasmasi amaciyla
tretiyoruz. Hedefimiz ihracat yaparak tilke-
mize doviz girdisi saglamaktir.

Son olarak, musteri geri bildirimleri

icin neler séylemek istersiniz? Ar-Ge
sureclerinde musteri geri bildirimleri ne
kadar énemlidir?

Musteri geri bildirimleri Ar-Ge stireclerinin
baslangi¢ ve odak noktasidir. Yeni Urtin
gelistirilmeye baslamadan 6nce piyasada o
tirtine olan ihtiyac ve talebin tespit edilmis
olmasi gerekir. Biz de bu anlamda fizibilite
calismas! yaparak, musteri geri bildirim-
lerine ve piyasadan almis oldugumuz geri
bildirimlere ¢éncelik veriyoruz.

“Thanks to its simple
design and the same
platform the NCR
200 was completed
quickly, and we
aimed to lower

the costs without
compromising on the
functionality of the
machine.”

“NCR 200, tasarim1
sade ve ortak
platform sayesinde
hizli tasarlanan

bir makine

olurken, makinenin
fonksiyonelliginden
en az oranda odiin
vererek en yiiksek
maliyet tasarrufu
yapilmasini
hedefledik.”
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"DC 550 SE offers
high quality for less”

“DC 550 SE yitksek kaliteyi
daha ucuza sunuyor”

“Developing an
affordable machine
without compromising
on quality is one of
the most challenging
issues encountered in
R&D processes. The
DC 550 SE stands out
as a machine that does
the trick: High quality
at affordable pricel”

“Raliteden 6diin
vermeden daha diigitk
fiyath bir makine
gelistirmek, Ar-Ge
siireclerinin en zorlu
asamalarindan biridir.
DC 550 SE, zoru
bagaran bir makine
olmasiyla one cikiyor:
Raliteli ama daha
ucuzl”
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What was the purpose of developing
the DC 550 SE? What customer
feedback led to the creation of the DC
550 SE?

The DC 550 SE, the new model we
created by working on the DC 550 SK,
is more economical than the DC 550 SK.
Briefly, the DC 550 SE offers a three-
point (price, quality, and performance)
solution to meet customer requirements.
Quality and price are generally directly
proportional, but we made some modifi-
cations to improve the DC 550 SE model
and managed to reduce its cost a little.

What were the most challenging issues
during the product development process?
The development process of the DC 550

CIHAN RARA
R&D Engineer Ar-Ge Muhendisi

DC 550 SE'nin gelistirilme amaci
neydi? Hangi musteri geri bildirimleri
DC 550 SEnin yaratilmasini saglad:?
DC 550 SE, DC 550 SK modeli tzerin-
den ¢alismaya bagladigimiz, DC 550 SK
modeline gére daha ekonomik ve yeni
gelistirdigimiz bir modeldir. DC 550 SE,
kisaca séylemem gerekirse, miisterileri-
miz igin U¢ énemli nokta (fiyat, kalite ve
performans) odakll ¢éziim sunmaktadir.
Kalite ve fiyat genelde dogru orantilidir
ama biz DC 550 SE modelinde hem kimi
konularda iyilestirme yaptik hem de
fiyatimizi biraz da dusturmeyi basardik.

Uriintin gelistirme sturecinde en ¢ok
zorlandiginiz asamalar hangileri oldu?
DC 550 SE modeli yaklasik bes ay gibi




SE took around five months. Lowering the
cost without compromising on the product
quality was the most challenging issue for
us. We managed to overcome that issue in
collaboration with our suppliers.

Does every feedback from customers play
a critical role in R&D processes?

It is very difficult to improve things with-
out feedback from customers. It is the
customer who uses the product we make,
and therefore, customer or user feedback
is very critical in this process. Furthermore,
of course, we attach importance to every
feedback, and then conduct the necessary
research and development process to find
a solution.

What do you think are the most
competitive advantages of the DC 550 SE?
Our primary aim when developing the DC
550 SE was to make a more economical
machine in terms of price without compro-
mising on the quality. In this regard, I can
say that the most competitive feature is its
price.

Is the DC 550 SE a product for the
domestic market or will it be exported too?
Yilmaz Machine exports products to more
than 100 countries around the world.
Therefore, the DC 550 SE will be available
as an outstanding competitive product in
foreign markets too, like all other machines
we developed.

kisa bir stirede tamamlandi. Kaliteyi boz-
madan fiyat dusturmek, surecin en zorlu
asamasiyd: diyebilirim. Ancak bu konuda
tedarikeilerimizle yaptigimiz ¢alismalar-
la birlikte hedeflerimize ulasabildik.

Ar-Ge stre¢lerinde her miusteri geri
bildirimi énemli midir?

Musteri bildirimleri olmadan bir seyleri
gelistirmek ¢ok zordur. Cunku trtnleri-
mizi biz degil musterilerimiz kullaniyor
ve onlarin bu surecteki tecriibeleri bizim
calismalarimizda ¢ok belirleyici oluyor.
Diger yandan, elbette her bildirimi dikka-
te aliyor ve sonrasinda gerekli inceleme-
yi yapip nasil ¢ézim Uretebilecegimize
karar veriyoruz.

DC 550 SE'nin en rekabetci yénleri sizce
hangileridir?

DC 550 SE modelinin ilk hedefi; kali-
teden 6dun vermeden fiyat konusunda
daha ekonomik bir makine yapmakti.

Bu sebeple en rekabet¢i yont fiyatidir
diyebilirim.

DC 550 SE i¢ pazara yonelik bir

urtin mu yoksa urun yurt disinda da
pazarlanacak mi?

Yilmaz Makine trunlerini dinyanin
100'tn tzerinde tlkesine basariyla ihrag
eden bir firmadir. Bu ac¢idan gelistirdigi-
miz her makine gibi DC 550 SE de yurt
dis1 pazarlarda rekabetciligiyle dikkat
ceken bir urin olacaktir.
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“Our primary aim
when developing

the DC 550 SE

was to make a

more economical
machine in terms

of price without
compromising on

the quality. In this
regard, I can say that
the most competitive
feature is its price.
Therefore, the DC 550
SE will be available
as an outstanding
competitive product
in domestic as well as
foreign markets.”

“DC 550 SE modelinin
ilk hedefi; kaliteden
o6diin vermeden fiyat
konusunda daha
ekonomik bir makine
yapmakti. Bu sebeple
en rekabetci yonii
fiyatidir diyebilirim.
Bu acidan DC 550
SE, sadece yurt
icinde degil yurt

dis1 pazarlarda da
rekabetciligiyle
dikkat ¢eken bir iiriin
olacaktir”
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Manufacturing without molds is not possible in
today’s industrial manufacturing sector. A mold
is needed in every manufacturing process when it
comes to sustainable quality, competitive prices,
and manufacturing several identical parts. In
other words, the manufacturing process cannot
be without a mold. Therefore, the mold industry is
one of the most important links of the industrial
supply chain for a country, and the mold industry
with value-added production creates an important
economic power compared to other industrial
sectors.

Molding can be defined as the creation of the product by
compressing the liquid or solid raw material in a certain ge-
ometrical shape and dimensions and has been used since the
early ages as the most suitable method for producing many
products with the desired properties in a fast and economi-
cal way. The man started manufacturing stone molds in the
Iron Age, and made many products using copper, gold, silver,
and iron raw materials with these molds after 4000 BC.

It was with the Industrial Revolution that the functions and
importance of the mold could be fully understood. Molds
with burrs in today's sense were first made at the end of the
18th century, and innovations in mold technologies began

to be implemented rapidly as mass manufacturing became
widespread. While the First and Second World Wars in-
creased the importance of the mold industry in production,
automation applications in mold shaping started to be seen
from the middle of the 20th century. The mold industry
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Giinimiz endiistriyel imalat sektoriinde
kalipsiz iiretim mimkiin degil.
Siirdiriilebilir kalitede, rekabetci fiyath,
birden fazla es parca iiretiminin s6z konusu
oldugu her kosulda kaliba ihtiya¢ duyuluyor.
Yani kalip olmadan iiretim de olmuyor. Ralip
sektorii, bu nedenle her iilke i¢in sanayi
tedarik zincirinin en 6nemli halkalarindan
biri konumundayken, kalip sektorii

katma degerli iiretimiyle diger sanayi
sektorlerine gore onemli bir ekonomik gii¢
de olusturuyor.

S1vi veya kat1 ham maddenin belirli bicim ve boyut-
lara sahip bir geometri i¢inde sikistirilmasiyla tru-
nun olusturulmasi olarak tanimlanabilen kalip¢ilik,
bircok uriiniin hizli ve ekonomik bir sekilde istenilen
6zelliklerde tretilmesi i¢in en uygun yéntem olarak
ilk caglardan itibaren kullaniliyor. Hentz Demir
Cagrndan itibaren tas kaliplar kullanilarak tretim
gerceklestiren insanoglu, MO 4000'den itibaren bu
kaliplarla bakir, altin, gimus ve demir ham madde-
lerini kullanarak pek ¢ok tiriin ortaya koyuyordu.
KRalibin fonksiyonlar: ve éneminin tam olarak anla-
silabilmesi ise Sanayi Devrimi ile gerceklesti. Bugun-
ku anlamda ¢apak bosluguna sahip kaliplar, ilk kez
18’inci yuzyilin sonlarinda yapilmaya baslanirken,
seri uretimin yayginlasmasiyla kalip teknolojilerinde
de yenilikler hizla hayata ge¢meye basladi. Birinci
ve Ikinci Dinya Savaslari, kalip sektériiniin tretim-




made great progress with the rapid development of com-
puter technology and its effects on manufacturing process-
es, even the parts, the production of which were previously
unimaginable using molds can be easily produced with
molds today. Along with that process, the development of
workbenches and measurement techniques used in mold
production and their ability to be controlled by computers
led to the beginning of a new industrial era. Today, com-
puter-aided design, engineering, and manufacturing have
become the foundation of the modern mold industry. In
this respect, the industry can be supplied with defect-free
molds made in a single process with minimal costs.
Engineering calculations such as stress-strain analysis and
heat transfer done by computers, real working conditions
observed with simulations, and advances in material sci-
ence increase the lifespan of molds and expand the indus-
trial field.

PRODUCTION WITHOUT MOLDS

IS NOT POSSIBLE

Indeed, in today’'s manufacturing processes, molds are
needed in all conditions when it comes to manufacturing

e number of identical parts, and sustainable high quality
at competitive prices. Without molds, fast and high-qual-
ity mass production is not possible, and economies with
developed mold industries can also reduce their foreign
dependency in terms of supply of industrial products. Mr.
Sahan Ecin, the Chairman of the Board of the National
Mold Manufacturers Association (UKUB), the umbrella
organization of the Turkish mold industry underlines that
there manufacturing without molds is not possible. He says,
“The Turkish molding industry has shown a significant
development in the last 20 years. Our annual foreign trade
volume has reached the level of 610 million Euros, with
nearly 3 thousand companies and employment of approxi-
mately 55 thousand people. The market size of the Turkish
mold industry is estimated at 2 billion Euros. Again, while
the average export value of Turkiye is 1.5 dollars/kilogram,
this value is between 25 and 100 dollars/kilogram in the
mold industry. Therefore, we can easily say that we are a
value-added sector.”

Mr. Egin mentions that the importance of the Turkish mold
industry will increase for the new supply chains that need
to be reestablished due to the pandemic: “The total turn-
over of the global mold industry is estimated to be 125
billion Euros. In this process, our share in global markets
increased by 30 percent. In addition to the automotive
industry, the upward trend in the defense, aerospace, and
medical sectors continues to feed the mold industry as
well.”

TARGET FOR 2025: EUR 3 BILLION

The Turkish mold industry shrunk by 30 percent in 2020
due to the epidemic and aims to increase its total turnover
to 3 billion Euros in 2025 with the reflection of the de-
mands accumulated during the stagnant epidemic period
without a project. In this context, the sector’s initiation

of new machinery and equipment investments and the
fact that a turnover increase of 30 percent was achieved
in 2021 ensures that the hope for 2025 targets remains
strong.

However, in general, industry experts say that Turkish mold

deki 6nemini artirirken, 20'nci yuzyilin ortalarindan
itibaren kalip sekillendirmede otomasyon uygulama-
lar1 da gériilmeye baslandi. Bilgisayar teknolojisinin
hizli gelisimi ve bunun Uretim sureclerine olan etkisi
nedeniyle kalip sektérii cok buiytk bir ilerleme kayde-
derken, daha énceden kalipla turetilmesi distuntleme-
yen parcalar bile bugtin kalip sektéri icin kolaylikla
tiretilebilecek pozisyona gelmis durumda. Bu stirece
paralel olarak, kalip tiretiminde kullanilan tezgdhlar
ile 6l¢gme tekniklerinin gelismesi ve bunlarin bilgisa-
yarlarla kontrol edilebilmesi, sektér icin yeni bir ¢agin
baslamasina da yol agt.

Gunumuzde bilgisayar destekli tasarim, mihendislik
ve Uretim, modern kalip sektériintin temeli haline
gelmis durumda. Bu sekilde, en az maliyetle ilk sefer-
de hatasiz kaliplar tretiliyor ve sanayinin hizmetine
sunuluyor. Gerilme-uzama analizi, 1s1 transferi gibi
muhendislik hesaplarinin bilgisayarlarla yapiliyor
olmasi, gercek calisma sartlarinin simtilasyonlarla
gozlenmesi ve malzeme bilimindeki ilerlemeler, lire-
tilen kalibin émrunt de artiriyor ve sektériin hizmet
alanlarinin gegitlenmesini beraberinde getiriyor.

KALIPSIZ URETIM OLMAZ

Gercekten de glunumuz liretim sureclerinde; stirdurti-
lebilir kalitede, rekabetci fiyatli, birden fazla es parca
tiretiminin s6z konusu oldugu her kosulda kaliba ih-
tiyac duyulmaya devam ediliyor. Ralip olmadan yuk-
sek adetlerde, hizli ve kaliteli Uretim yapilamayacadi
gibi kalip sektéru gelismis ekonomiler, sanayi trtinle-
rinin tedarikinde disa bagimliliklarini da azaltabiliyor.
Turk kalip sektériintin cati 6rgiiti Ulusal Kalip Ure-
ticileri Birliginin (UKUB) Yénetim Rurulu Baskani
Sahan Ecin de kalip olmadan tretim olmayacaginin
altini ¢izerken, “Turk kalip¢ilik sektéru, son 20 yilda
onemli bir gelisim goésterdi. 3 bine yakin firma ve
yaklasik 55 kisilik istihdamla yillik dig ticaret hac-
mimiz 610 milyon avro seviyesine ulasmis durumda.
Turk kalip sektériintin pazar buyukligu ise 2 milyar
avro olarak tahmin ediliyor. Yine, Turkiye ortalama
ihracat degeri 1,5 dolar/kilogram iken kalip sektérun-
de bu deger 25 ila 100 dolar/kilogram olarak gercek-
lesiyor. Dolayisiyla katma degerli bir sektér oldugu-
muzu rahatlikla séyleyebiliriz.” degerlendirmesinde
bulunuyor.

Salgin nedeniyle yeniden olusturulmaya ¢alisilan
yeni tedarik zincirlerinde Tirkiye kalip sektériniun
6éneminin artacagina da deginen Egin, “Riiresel kalip
sektérinin toplam cirosu 125 milyar avro olarak
tahmin ediliyor. Bu stirecte kiiresel pazarlardaki
payimiz ytuzde 30 artti. Otomotivin yani sira savun-
ma ve havacilik ile medikal sektérlerindeki ytlikselis
egilimi, kalip sektériinii de beslemeye devam ediyor.”
diyor.

2025 YILI HEDEFI 3 MILYAR AVRO

Yine salgin nedeniyle 2020 yilinda yuzde 30 daralan
Turk kalip sektéri, projesiz ve durgun gecgen salgin
déneminde biriken taleplerin piyasalara yansimasiyla
2025 yilinda toplam cirosunu 3 milyar avroya ulas-
tirmay1 hedefliyor. Bu amagla sektérin yeni tezgdh
ve ekipman yatirimlarina baslamasi ve 2021 yilinda
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M Sector Sektor

6 PERCENT

ANNUAL GROWTH RATE OF THE
SECTOR

125 BILLION EUROS
GLOBAL SIZE OF THE SECTOR

2 BILLION EUROS
SIZE OF THE SECTOR IN TURKIYE

55 THOUSAND

EMPLOYEES IN TURKISH MOLD
INDUSTRY

25-100 DOLLARS/KG
EXPORT VALUE OF THE SECTOR
PER KILOGRAM

YUZDE 6
SEKTORUN YILLIK BUYUME HIZI

125 MILYAR AVRO

2 MILYARAVRO
SEKTORUN TURKIYE'DEKI
BUYURLUGU

55BiN

TURK KALIP SEKTORUNUN
TOPLAM ISTIHDAMI

25-100 DOLAR/RG
SEKTORUN IHRACAT KILOGRAM
DEGERI

SEKTORUN KURESEL BUYUKLUGU
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manufacturers have the necessary tech-
nology, but they cannot utilize that tech-
nology: “After all, we can do this if the
main thing is to get the part out of the
mold. But how long does it take to man-
ufacture a mold, and how long does it
take the first product to come out of the
mold? German engineers make the same
mold in 1000 hours; we make it in 1500
hours. A product comes out of the mold
made by German engineers in 5 seconds;
a product comes out of ours in 6-7 sec-
onds. This is due to a lack of know-how
and experience. Finally, if you compare
the quality of the products manufactured
there is no difference. These handicaps
are due to our inability to use the tech-
nologies as well as they do”

A MUST HAVE FOR AUTOMOTIVE

AND WHITE GOODS INDUSTRIES
Automotive, machinery, white goods,
construction, textile, plastic, electronics,
defense, rubber and tire, and glass and
glassware industries are some of the
sectors that use the products of the mold
industry, one of the cornerstones of mass
production and industrialization. The
mold industry is one of the sectors that
strengthen the economy and an indicator
of economic development, and the added
value generated by this industry is very
high in comparison to manufacturing
costs. Raw material considered insignif-
icant in comparison to the value of the
product manufactured can be processed
with competence and experience to
create an added value. For instance, the
cost of a mold used in the manufacturing
process of dustbins and lids can be as
high as 25 thousand dollars.

In the modern world where possibilities
are changing rapidly due to globalization
and developing communication oppor-
tunities, industrial businesses such as
automotive and white goods frequently
launch new models in a competitive
environment, and it is expected that a
new design should be used quickly after
it has been created. This turns into a
demand from the molding industry both
in the domestic and foreign markets.
Manufacturing a higher number of molds
in shorter time is expected as molds can
have been designed and manufactured
in shorter times like one year in recent
years without compromising on quality
and efficiency. In other words, the suc-
cess of the molding industry is of great
importance for manufacturers to stand
against their global competitors, and to
achieve their goals.

yuzde 301uk bir ciro artisina imza atilmig
olmasi ise 2025 yili hedeflerine olan umu-
dun gtcli kalmasini saghyor.

Bununla birlikte, genel olarak bakildiginda,
Turk kalipcilarinda teknolojik eksikliginin
degil teknolojiyi dogru kullanma eksikligi-
nin oldugunu ifade eden sektdér uzmanlari,
“Sonugta esas olan kaliptan parganin
cikmasiysa bunu yapabiliyoruz. Fakat o
kalip ne kadar zamanda bitiyor, ilk parca
kaliptan ne kadar zaman sonra ¢ikiyor?
Almanlar ayni kalib1 1.000 saatte yapi-
yorsa, biz 1.500 saatte yapiyoruz. Sonrasi
Almanlarin yaptig: kaliptan 5 saniyede bir
parca cikiyorsa, bizimkinden 6-7 saniyede
bir parca cikiyor. Bu da bilgi ve tecrtibe
eksikliginden kaynaklaniyor. Sonug¢ olarak,
cikan parcanin kalitesine bakarsaniz
hicbir problem yok. Bu eksiklikler mevcut
teknolojileri onlar kadar iyi kullanamadi-
gimizdan kaynaklaniyor.” gérusunu dile
getiriyor.

OTOMOTIV VE BEYAZ ESYANIN
OLMAZSA OLMAZI

Seri tiretimin ve sanayilesmenin temel tas-
larindan biri olan kalip sektériintin tirtinle-
rini kullanan sektérler arasinda otomotiv,
makine, beyaz esya, ingsaat, tekstil, plastik,
elektronik, savunma, kaucuk ve lastik, cam
ve cam esyalari sanayi dallar1 basta geli-
yor. Ralip, ekonomiyi glg¢lendiren ve ekono-
minin gelisimi gésteren sektérlerin basinda
yer alirken, sektérun trettigi katma degder,
tiretim maliyetlerine kiyasla cok ytliksek-
lerde seyrediyor. Uretilen tiriinin dederine
oranla dedersiz sayilabilecek ham mad-
de, tstun tasarim kabiliyeti ve tecrtubeyle
iglenerek buyuk katma deger yaratiliyor.
Ornedin, ¢ép kovasi ve kapagi tiretiminde
kullanilan kalibin maliyeti 25 bin dolara
kadar cikabiliyor.

Riuresellesme ve gelisen iletisim olanakla-
rinin etkileriyle, arayislarin hizla degisim
goésterdigi guntimiz diinyasinda, otomo-
tiv ve beyaz esya gibi sanayi sektérleri
rekabet ortaminda sik sik yeni modeller
piyasaya striyor ve tasarim ortaya ¢ik-
tiktan sonra da bunun hizla hayata geci-
rilmesi isteniyor. S6z konusu durum gerek
i¢c pazar gerekse de dis pazarda kalipe¢ilik
sektériine talep olarak déntiyor. Tasa-
rim ve imalat stuireclerinin ¢ok kisalmasi,
hatta son yillarda bir yila kadar dismesi,
kalite ve verimlilikle birlikte ¢ok sayida
ve buyuk boyutlardaki kaliplarin kisa bir
sure i¢cinde imalatinin saglanabilmesini de
gerekli kiliyor. Diger bir ifadeyle, imalatei-
larin kiresel rakipleri arasindan siyrilarak
hedeflerine ulasabilmesinde kalipc¢ilik
sektériinin basaris: ¢ok bliytuk bir éneme
sahip.
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+ It is an economical copy milling machine designed for machining

PVC, Aluminyum ve dusuk alasimli profillerin 4 ytzeyini elle dondurerek

islemek igcin dizayn edilmis, ekonomik kopya freze makinesidir.

+ Coklu dayama sistemi ile profilleri kaydirarak 2750 mm boya kadar

isleyebilme 6zelligi.

- isleme kapasitesi: Xmax 300 mm, Ymax. 150 mm, Zmax. 140 mm
- Baglanabilir profil genisligi (W max. / Wmin.):150 / 30 mm

+ Baglanabilir profil yuksekligi (H max. / Hmin.): 110 / 30 mm

+ Baglanabilir profil boyu: (L max. / Lmin.) : 2750 / 400 mm

+ ER 16 takim tutucu.

+ 2.2 kW, 3P, 400V freze motoru (12000) r.p.m

+ PLC kontrol sistemi

- Kafa dusmelerine karsilik elektronik frenleme sistemi.

YILMAZ

) [e424200

3 Eksen NC Kontrolliu Kopya Freze Makinesi
3 Axis NC Controlled Copy Router Machine

4 surfaces of PVC, aluminum and low alloy profiles by hand turning

+ Machinability of profiles up to 2750 mm of length by multi pop-up

length stops.

+ Machining capacity: Xmax 300 mm, Ymax. 150 mm, Zmax. 140 mm
- Profile clamping width (Wmax. / Wmin.):150 / 30 mm

+ Profile clamping height (Hmax. / Hmin.): 110 / 30 mm

- Profile clamping length: (Lmax. / Lmin.) : 2750 / 400 mm

+ ER 16 tool collet

+ 2.2 kW, 3P, 400V milling motor (12000) r.p.m

+ PLC control system

+ Electronic braking system against head drops

YILMAZ MAKINE SAN. ve TiC. A.S.
www.yilmazmachine.com.tr
444 4178




M Interview Soylesi

"YILMAZ MACHINE PVC PROFILE
PROCESSING CENTERS OPERATE
IN 22 COUNTRIES ON FIVE CONTINENTS”

“BES RITADAKI 22 ULREDE
YILMAZ MAKRINE PVC PROFIL
ISLEME MERKREZLERI CALISIYOR”

Yilmaz Machine imports machines born of
100 percent Turkish engineering to over 100
countries, gained a significant competitive
advantage in PVC Profile Processing Centers
featuring advanced technology. More

than 100 PVC Profile Processing Centers
manufactured by Yilmaz Machine operate

in 22 countries, and Yilmaz Machine R&D
Department keeps developing new products
uninterruptedly. Serdar Akgul, the Domestic
Sales Manager of Yilmaz Machine, and
Mertcan Cakir, Domestic Sales Responsible of
Yilmaz Machine gave an interview about the
production of PVC Profile Processing Centers,
and their future strategies in this segment.

Yilmaz Machine is recognized as Tirkiye's leading
manufacturer of PVC Profile Processing Center.
Could you please tell us about your production and
sales strategies for this segment in 2022 and later?
Serdar Akgiil: Yilmaz Machine is one of the most
preferred firms in this sector. In fact, it was a great
source of pride for us that we ranked first among

54 firms in the sector in 2021. We are proud to be a
member of an export champion firm, and we keep
working with great enthusiasm to achieve many more
successes in 2022 as well. Yilmaz Machine's state-of-
the-art PVC Profile Processing Centers born of 100%
Turkish engineering are preferred by the world's
leading manufacturers. In this regard, our primary
goal is to introduce Yilmaz Machine's state-of-the-
art PVC Profile Processing Centers suitable for every
workshop to all manufacturers around the world.

What are the current domestic and international
sales data for PVC Profile Processing Centers?
Did you achieve your goal in 2021? What are your
expectations in 20227

SA: More than 100 PVC Profile Processing Centers
manufactured by Yilmaz Machine operate in 22
countries, on five continents around the world.

The sales volume of our PIM 6508 and PIM 6509
models constantly increases every year. Currently,
this product’'s market share in Turkiye is around 7
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Yilmaz Makine, yiizde 100 Tiirk mithendisligi
ile gelistirdigi makinelerini 100’in iilkesinde
satarken, iistiin teknolojiye sahip PVC Profil
Isleme Merkezlerinde de 6nemli bir rekabet
avantaji elde etmis durumda. Oyle ki, Yilmaz
Makine'nin iirettigi 100’den fazla PVC Profil
Isleme Merkezi 22 iilkede calismaya devam
ederken, Yilmaz Makine Ar-Ge Departmani

da yeni iiriin gelistirme siire¢lerini araliksiz
surdiriyor.

Yilmaz Makine'nin PVC Profil isleme Merkezleri
uretimi ve bu segmentteki gelecek stratejilerini,
Yilmaz Makine Yurt ici Satis Miidiirii Serdar
Akgiil ve Yurt Ici Satis Sorumlusu Mertcan Cakir
ile konustuk.

Yilmaz Makine, PVC Profil Isleme Merkezi iiretiminde
Turkiyenin lider markasi olarak gésteriliyor. 2022 ve
sonrasl i¢in, bu segmentte belirlenen tiretim ve satis
stratejilerinizden séz edebilir misiniz?

Serdar Akgil: Yilmaz Makine markasi, sektérimiuizde en
cok tercih edilen markalardan biridir. Hatta 2021 yilinda
sektorumtizdeki 54 firma i¢inde birinci sirada yer almis
olmamiz, bizler icin buytk bir gurur kaynagi oldu. fhracat
sampiyonu bir markanin ferdi olmaktan gurur duyuyoruz
ve 2022 yilinda da bir¢ok basariya imza atmak i¢in buyuk
bir heyecanla ¢alismalarimiza devam ediyoruz. Yilmaz
Makine'nin ytuzde 100 Tiirk muhendisligiyle gelistirdigi son
teknolojilere sahip PVC Profil Isleme Merkezleri, diinyanin
onemli ureticileri tarafindan da tercih ediliyor. Bu acidan
bizim éncelikli hedefimiz, Yilmaz Makinenin teknolojik ve
her atolyeye uygun PVC Profil Isleme Merkezlerini diinya-
nin tum ureticileriyle bulusturmaktir.

PVC Profil Isleme Merkezleri 6zelinde gtincel yurt ici

ve yurt disi satis verileri nedir? 2021 i¢in hedeflerinize
ulasabildiniz mi? 2022 beklentilerinizi 6grenebilir miyiz?
SA: Dunyanin bes kitasinda, 22 farkl tilkede 100°den fazla
PVC Profil Isleme Merkezimiz calisiyor. PIM 6508 ile basla-
yan ve PIM 6509 modeliyle devam eden bu turiin grubunda
satiglarimiz her yil bir énceki yildan ¢ok daha fazla satis
adedine ulasiyor. Bu trtinde Tiirkiye pazarimiz simdilik
yuzde 7 duzeyinde ancak bunu 2022 yilinda ytlizde 10'un
tizerine ¢ikarmay1 hedefliyoruz.




SERDAR AKGUL

Domestic Sales Manager
Yurt I¢i Satis Mudura

percent, and we aim to increase this to over 10 percent
in 2022.

No doubt exports are important indicators; the Turkish
market holds its strong position as an independent
market. At your Domestic Sales Department, do you
have any plans particularly for the Turkish market?
What do you do to strengthen your position in the
domestic market?

We are proud of being a leader in many fields in the
Turkish market as well as being an exports leader in
this sector. Yilmaz Machine supplies the sector with

a wide range of products, and all our machines have
proven quality in their industrial fields. In terms of our
R&D studies, we keep investing in R&D studies, and
that places our strong brand well above the average
in Turkiye. In this context, we are the top brand name
for aluminium processing machines, and we keep

our position as the most preferred brand name for
PVC Profile Processing Centers. Our list of references
includes a great number of manufacturers that we
supplied with the-state-of-the-art technology, and high-
capacity machining centers in Turkiye. In this regard,
we will keep conducting innovative and technological
studies, particularly for PVC manufacturers.

What makes Yilmaz Machine's PVC Profile Processing
Centers preferable?

MG: First, our machines have a strong technological
infrastructure. We have two models with different
capacities in this segment, and both models draw
intense interest from manufacturers. The PIM 6508

is an 8-axis servo-controlled model that has a 1,400-
1,600 Im processing capacity, and the PIM 6509
designed for high-capacity shops has a processing
capacity of 2400 Ilm.

MERTCAN CAKIR
Domestic Sales Responsible
Yurt I¢i Satis Sorumlusu

Thracat elbette 6nemli ancak Tiirkiye pazari da basl
basina ¢ok gueli bir pazar olmaya devam ediyor.

Yurt Ici Satis Birimi olarak, Tiirkiye pazarina ézel
aksiyonlariniz var mi? I¢ pazardaki konumunuzu
guclendirmek ic¢in nasil aksiyonlarda bulunuyorsunuz?
Ihracatta sektor lideri oldugumuz gibi Turkiye pazarin-
da da cegitli alanlarda lider konumda olmak bizler icin
gurur vericidir. Yilmaz Makine, sektére yénelik ¢cok genis
trin gamina sahiptir gelistirdigimiz her model kendi
segmentinde riusdunt ispatlamistir. Marka olarak yap-
tigimiz Ar-Ge calismalarimizda, Turkiye ortalamasinin
cok tizerinde Ar-Ge yatirimi yapmaya devam ediyoruz.
Bu kapsamda, aliminyum faaliyet alanlarinda énct
markayken, PVC Profil Isleme Merkezlerinde de tercih
edilen marka olmay: sturdiiriyoruz. Sunmus oldugumuz
teknolojik ve yliksek kapasiteli isleme merkezleri ile
Turkiye'de bir¢gok referans atélyelerimiz bulunuyor. Bu
dogrultuda, 6zellikle PVC tureticilerine yénelik yenilik¢i
ve teknolojik ¢alismalarimiza araliksiz devam edecegi-
mizi séyleyebilirim.

Sizce, Yilmaz Makine'nin PVC Profil Isleme Merkezleri
neden tercih ediliyor?

MC: Oncelikle makinelerimizde gticlti bir teknolojik
altyap: bulunuyor. Bu segmentte farkli kapasitelerde iki
modelimiz var ve her iki modelimize de ureticiler ta-
rafindan yogun bir ilgi gésteriliyor. PIM 6508 modeli 8
eksen ve servo kontrollii olup 1.400-1.600 mtul kapasi-
teliyken, yluksek kapasitede calisan atélyeler i¢in tasar-
lanan PIM 6509 modeli 2400 mttl isleme kapasitesine
sahip olmasiyla dikkat ¢ekiyor.

Bu segmentteki Ar-Ge calismalarinizdan da séz edebilir
misiniz? Gelistirilen ya da ek 6zelliklerle gtincellenecek
modeller hakkinda bizi nasil bilgilendirebilirsiniz?

SA: Mevcut PVC Profil Isleme Merkezlerimiz atolyelerde
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“More than 100
PVC Profile
Processing Centers
manufactured by
Yilmaz Machine
operate in 22
countries, on five
continents around
the world. The sales
volume of our PIM
6508 and PIM 6509
models constantly
increases every
year. Currently, this
product’s market
share in Turkiye is
around 7 percent,
and we aim to
increase this to over
10 percent in 2022

“Diinyanin beg
kitasinda, 22 farkh
tilkede 100’den
fazla PVC Profil
Isleme Merkezimiz
cahisiyor. PIM 6508
ile baglayan ve PIM
6509 modeliyle
devam eden bu
iriin grubunda
satislarimiz her yil
bir onceki yildan
cok daha fazla satig
adedine ulasiyor.
Bu iiriinde Tiirkiye
pazarimiz simdilik
yuzde 7 diizeyinde
ancak bunu 2022
yilinda yiizde 10’un
uzerine gikarmayi
hedefliyoruz.”
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ATOLYE DESTEK
EKIPMANLARI DIGER
SUPPORT EQUIPMENT  OTHERS

PVC HAT MAKINELERI
PVC PROFILE PROCESSING MACHINES

What about the R&D studies for this segment?
Which models are developed or will be upgraded
with additional features?

SA: Our currently available PVC Profile Processing
Centers have drawn and continue to draw intense
interest from the users. We are proud to know
that our machining centers greatly satisfy the
users both in Turkiye and in various countries of
the world today. In this process that started with
the PIM 6508, we launched the PIM 6509 into
the market with significant improvements. For
instance, the new PIM 6509 features a triple arm
capable of simultaneously drilling. We launched
the PIM 6509 model that features 2,200-2,400 Im
capacity in an eight-hour shift into domestic and
foreign markets.

What about your sales and marketing research?
Due to the pandemic, sales and marketing

yogun ilgi ve karsilik gérdu ve
gérmeye de devam ediyor. Bugiin
hem Turkiye'de hem de dunya-
nin ¢esitli tlkelerinde atélyelerde
memnuniyet derecesi yuksek bir
sekilde isleme merkezlerimizin
calistigini bilmek gurur kayna-
gimizdir. PIM 6508 ile baslayan
bu strecte, 6énemli gelistirmelerle
PIM 6509'u pazarin hizmetine
sunduk. Ornegin yeni PIM 6509
modelinde tu¢lu kol ile ayni anda
delme 6zelligini bir arada su-
nabiliyoruz. Sekiz saatlik ¢alis-
ma diliminde 2.200-2400 mttil
kapasiteli olan PIM 6509 mode-
lini halen hem yurt icinde hem
de yurt disinda satisa sunmus
bulunuyoruz.




processes are significantly digitized.
For instance, what kind of activities

do you do at Yilmaz Machine’s Digital
Showroom?

SA: Apart from the changes in our social
life, the pandemic caused significant
transformations in business life. In

this regard, thanks to our experienced
and expert marketing team, we are
proud of being a pioneer in this sector.
Thanks to our Digital Showroom, we
had the opportunity to keep in touch
with our customers. The introduction of
our machines by means of our Digital
Showroom drew intense interest and
appreciation from all our business
partners. Similarly, we provide quick
solutions and after-sales services by
means of our Digital Showroom. In this
regard, providing quick support and
solutions to our end users will make
positive contributions, especially to our
export processes.

MGC: In the scope of the “PVC Days”
planned to take place soon we

will introduce our innovative and
technologically advanced machines to
the leading manufacturers of the sector,
and we will keep providing solutions and
introducing Yilmaz Machine's technology
to PVC workshops in every part of
Turkiye.

S—

\,____ 2

Satis ve pazarlama ¢alismalariz hakkinda
neler séyleyebilirsiniz? Yasadigimiz salgin
doénemi, satis ve pazarlama sureclerini de
6nemli élctde dijitallestirdi. Ornedin sizler,
Yilmaz Makine Djjital Studyo lzerinden
nasil aksiyonlar gergeklestiriyorsunuz?
SA: Salgin, sosyal hayatimizdaki degi-
sikliklerin disinda is hayatinda da énem-
li déntistimlere neden oldu. Bu ac¢idan,
deneyimli ve uzman pazarlama ekibimiz
sayesinde sektérumuzde bir ilki basarma-
nin da hakli gururunu yasiyoruz. Dijital
Stiidyo sayesinde musterilerimizle kesinti-
siz iletisime devam etme imkdnina sahip
olduk. Djjital Stiuidyo ile makinelerimizin
tanitimi, tim is ortaklarimizdan ilgi gérdu
ve takdir kazandi. Benzer sekilde, Dijjital
Stiidyo ile satis sonras: destek sureclerin-
de daha hizli ¢ézim ve hizmet saglamak
adina ¢alismalarimiza da devam ediyo-
ruz. Bu dogrultuda son kullanicilarimiza
hizli destek ve ¢ézum imkani saglayacak
olmamiz, 6zellikle ihracat stureclerimize
olumlu katkilar saglayacaktir.

MC: Yakin zamanda gerceklesmesi planla-
nan “PVC Giinleri” kapsaminda; sektérin
onde gelen tureticilerini yenilik¢i ve teknolo-
jik altyapiya sahip makinelerimizle bulus-
turacak; Tiirkiye'nin her bir noktasindaki
PVC atolyelerine Yilmaz Makine teknolo-
jisini tanitmak ve ¢éziim saglamak igin
calismalarimiza son surat devam edecegiz.

“The introduction
of our machines by
means of our Digital
Showroom drew
intense interest and
appreciation from
all our business
partners. Similarly,
we provide quick
solutions and after-
sales services by
means of our Digital
Showroom. In this
regard, providing
quick support

and solutions to
our end users will
make positive
contributions,
especially to our
export processes.”

“Dijital Stiidyo ile
makinelerimizin
tanitimi, tiim is
ortaklarimizdan
ilgi gordii ve takdir
kazandi. Benzer
sekilde, Dijjital
Stiidyo ile satis
sonrasi destek
siireclerinde

daha hizlx

¢o6ziim ve hizmet
saglamak adina
calismalarimiza da
devam ediyoruz.
Bu dogrultuda son
kullanicilarimiza
hizli destek ve
¢oziim imkan

saglayacak olmamiz,

ozellikle ihracat
siireclerimize
olumlu katkilar
saglayacaktir”
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M Fair Agenda Fuar Takvimi

FENSTERBAU
FRONTALE

Germany Almanya
July 12-15 12-15 Temmuz

Hall Salon 4, Stand 234

AVRASYA RAPI

PENCERE

Turkey Tirkiye
November 12-16 12-16 Kasim

Hall Salon 7, Stand 712

BATIMAT

France Fransa
October 3-6 3-6 Ekim

Hall Salon 5, Stand EO40

DO-WIN TECH

Iran Iran
June 26-29 26-29 Haziran

CONCRETA

Portugal Portekiz
October 13-16 13-16 Ekim

Hall Salon 4,-Stand A60

BATEV

Argentina Arjantin
June 29 - July 2
29 Haziran - 2 Temmuz

Hall Salon Azul, Stand E6

Hall Salon 41-41A, Stand 7

VETECO

Spain Ispanya

November 15-18 15-18 Kasim
Hall Salon 10, Stand 10C29
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WE WOULD BE
HONORED

BY OUR ESTEEMED FOLLOWERS
PRESENCE AT OUR
ONLINE MACHINERY
PRESENTATIONS!

At Yilmaz Machine, we launch our online virtual
show in order to introduce our main and latest
models on our YouTube channel!

Do not miss our introductions that will include
key technical tips and machining processes in all
categories of equipment such as PVC, aluminum,
and hardware with special discount for whom
registered the event!

.

yilmazmachine

ONLINE MAKINE TANITIMLARIMIZA
TUM DEGERLI TAKIPCILERIMIZI
BEKLIYORUZ!

Yilmaz Makine olarak, YouTube kanalimiz tzerinden canlh
olarak siz degerli takipgilerimize sunacagimiz online makine
tanitimlarimiza baslyoruz!

PVC, aluminyum, hirdavat olmak Uzere U¢ kategorideki
makinelerimizin tanitilacagi, teknik bilgi sunumlarinin yani
sira secili trunlerde yapilacak kampanyalari kagirmamak
icin takipte kalin!

YILMAZ
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YILMAZ MAKINE SAN. ve TiC. A.S.
www.yilmazmachine.com.tr
444 4178




- 100° denJ Fazla Ulke

We Are Proud of Exporting to
More Than 100 Countries in 2021!

2021 Yihinda 100°den Fazla Ulkeye
Ihracat Gerceklestirmenin Gururunu Yastyoruz!

We Would Like to Thank All Our
Employees And Business Partners
For Making Us Proud.’

[ Tiim Calisanlarimiza ve Is Ortaklarimiza \ -
) Bizlere Bu Gururu Yasattiklar Icin y & - W, e

( >

, Sonsuz Tesekkiir Ederiz!

YILMAZ MAKINE SAN. ve TiC. A.S.
www.yilmazmachine.com.tr
444 4178






